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  Press Release
Popularity of Leasing Medical Equipment 

Rebounds Strongly, With Imaging Market Sales

Tampa FL,  Sept. 15, 1999:   Marketdata Enterprises, Inc., a leading independent market research publisher of “off-the-shelf” studies about  service industries since 1979, has released the 4th edition update of its best-selling study, a 160-page analysis entitled: The U.S. Medical Equipment Leasing & Rental Services Industry.  This is the ONLY publicly available national market study about this very competitive $5 billion business.  The study provides national receipts from 1986-2003F, operating ratios of lessors, a custom June 1999 mail survey of leasing companies, key issues/trends, an in-depth analysis of the diagnostic imaging market, discussions of the used and rented medical equipment segments, profiles of the leaders, a directory of 200+ leasing companies, and more.   

      According to Research Director, John LaRosa: “Leasing and renting high tech medical equipment is estimated to be a $5.06 billion industry in 1998—growing at double-digit rates for the third consecutive year.  This is in stark contrast to flat growth just four years ago, when sales of MRIs and CT scan machines plummeted amidst the confusion of potential healthcare reforms. Now, many machines are coming to the end of their leases, fueling a replacement market, and the number of outpatient surgery centers and imaging centers continues to grow. Leasing firms’ profit margins are up. This upturn has attracted lots of banks and independent lessors to the field, making it more competitive.”

Major Findings:
· Industry Size… Marketdata estimates that 1998 national receipts of medical equipment leasing & rental services grew 11% to $5.06 billion.  We expect 10.3% growth to $5.58 billion for 1999, and average annual growth of 9.7% through 2003.  The industry’s growth for the foreseeable future will come from leasing a new generation of equipment (new and replacement units), the rental business, and the sales/leasing of used or refurbished medical equipment.  

Continued…

· Marketdata expects the hospitals end-user segment to remain the largest one, but outpatient surgery facilities and imaging centers should grow in relative importance.  Hospitals’ share of the medical equipment leasing business was estimated to represent 48% of the total during 1998, a figure we expect to fall to 45% by 2003.

· There are few companies left that are independent lessors concentrating solely on leasing medical equipment anymore.  Most lease a wide variety of equipment.  The captive lessors (equip. mfrs. That have their own leasing subsidiaries, such as GE and Siemens) still play a major role in the market, although others such as Newcourt LINC Financial, DVI, Finova, and Copelco are substantial competitors.
· The pace of medical equipment technology, after slowing for a few years, has again picked up, and sales of MRI units are soaring.  It’s a more proven modality today.  This is boosting demand for leasing.

· Marketdata estimates the RENTAL market for medical equipment to be worth $1.39 billion in 1999, accounting 

for 26% of industry receipts (up from 22% in 1997). This segment of the industry is growing 7.3% per year, and 

is dominated by four companies: Hill-Rom, Kinetic Concepts, Mediq Prn, and Universal Hospital Services.

· The USED medical equipment market segment is estimated to be worth $424 million in 1998, and is growing about 15% per year.  1999 sales are expected to reach $488 million.

· The peak period for hospitals to lease medical equipment was probably 1993-94, prior to health care reform talks.  Then, leasing dipped substantially along with uncertainty in the overall healthcare market.  Since then, however, leasing has now begun another uptrend, as a lot of 5-7 year old equipment comes to the end of its lease term.

· Equipment leasing managers report that by far their biggest current concern is over declining reimbursement to hospitals and physicians, and the effects of managed care.  They also frequently mention problems with more low-quality leasing transactions, a “commoditization” of the market, and more credit risk or exposure of their customers.

e  years  from now, in the year 2003, Marketdata forecasts the child day care services industry to be worth $46.5 billion, implying Editor’s Note:   US Medical Equipment Leasing & Rental Services Industry, published in Sept. 1999, is “off-the-shelf” study.  The study is 160 pages in length, and contains 58 detailed tables/charts  It costs $1,295 and is also sold by individual chapters at lower cost.  A free table of contents is available by mail or fax. Contact: Marketdata Enterprises, Inc., 8903 Regents Park Drive, Suite 120, Tampa, FL  33647. Marketdata  studies are also available on-line via 3 databases: MarkIntel (Investext Group), Profound (The Dialog Corp.), and Multex Systems. Call for details.

NEW!  A 26 pp. Executive Overview is available to the public for $79.
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